
JumpStart Follow-up interview 

Hi [lead name], 

I am calling for our phone appointment, is now still a good time? 

(reschedule if they are busy. You want to have their full attention.) 

Good. I don’t want to take up too much of your time. The purpose of 

this call is to give you a recommendation. I would like to get familiar 

your goals and what is important to you, so I am going to ask you a 

few questions and based on your answers I will give you a 

recommendation on how you can use the TW3 platform to meet 

your goals. Once I go over everything, if you have any questions left 

that I have not already answered, we will address those questions. 

Does that that sound fair enough? Ok, good. 

(you want to establish and maintain as much control as you can 

from the beginning of the call. Simple rule: “the one that askes the 

most question controls the conversation.” Therefore, you need to be 

the one asking the questions in the beginning. If they start asking 



2

questions, try to divert by responding with a question and then bring 

them back to the script. For example: They ask - This this an MLM? 

You answer – Were you looking for an MLM opportunity? They 

answer – No (or Yes – it does not really matter). You answer – 

Great, you will like what I am going to share with you about the 

company. So, (going back to script) how do you see our system 

helping you?). It takes some practice to get good with this. Set up a 

time to role play with your coach if you need help. 

➢Did you watch the webinars in full? 

Or 

➢As part of our procedures, I need to ask for the passphrases for 

videos 1 and 2. I am going to reference information from those 

videos, so it is important that you have watched them. 

(If they have not watched the videos then you should reschedule. 

Without watching the videos, the TW3 system has no value to 

them and they will have no reason to get started. With the 



3

addition of the passphrases at the end of each video you should 

ask for the passphrases before proceeding, unless you have 

already confirmed the passphrases earlier.) 

➢Great. What was your first impression after watching the videos? 

(This question will help reveal what kind of experiences they may 

have had in the past with online opportunities. This is important to 

help you understand some expectations or misunderstandings 

they may have. This may also reveal some of their goals) 

➢Are you currently working? What do you do? (or, “what did you do 

 last,” if they are not working)? 

➢What product or industry? 

➢Are you looking for full time or part time? 
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➢How do you see the TW3 system helping you? (this is one of the 

most important questions, as it will reveal what their pain points 

are and areas where you will want to focus the conversation) 

Great! 

In TW3 we basically see 2 types of people partner with us. 

Category #1 is the person that is looking for a solid work from home 

opportunity but may be new to online marketing or does not have a 

business or product to market. 

Category #2 is an entrepreneur or professional that has a business 

to grow and wants to start generating leads and marketing to their 

target market. 

➢Which category do you think you lean towards? 
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The following is the back story of TW3 – going through it is OPTIONAL! 

I recommend summarizing it. Use some of the main points to establish 

that the TW3 system has been tried and tested over the years and is 

not like anything else they have seen. Gauge how responsive your 

prospect is before you go through the whole story, you may not have 

to. As a matter of fact, with some personalities you may lose them if 

you try to go through it all. 

The heart of TW3 is about teaching people how to generate their 

own leads to grow their business. Only about 40% of our 3300 

members sell the system. The greater majority use the system to 

market their existing business, generate leads, start their own lead 

generation marketing business, or some combination thereof. 

TW3 started years ago in 2008 when Terry Wilson III started to 

teach Insurance agents how to generate their own leads and make a 

very good living in life insurance. 
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Before life insurance, Terry ran a very successful business selling 

baby grand pianos through the internet. He would drop ship them all 

over the united states. At one point he was selling as many as 50 

pianos a week! 

He worked his music business for about 10 years until the housing 

market crash forced him to close his doors and look for another way 

to take care of his family of 7. 

(At that point he had tied his business close to the housing 

marketing and it dragged him down when it went belly up. Plus, no 

one was going to buy a piano when they were losing their homes) 

Terry got into life insurance because he believed that it was the 

fastest option he could get into and make a good living quickly. He 

soon realized that the leads that were available to him through lead 

brokers were a terrible waste of time and money, so he quickly used 

the skills he developed with his previous business to create leads 

that wanted to buy life insurance. 
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Terry quickly became a top earner with Foresters Financial and 

Mutual of Omaha. He created an insurance agency and began to 

teach his system to his agents. This was the beginning of what 

would eventually become TW3. 

You see the TW3 system was not designed to be sold. It was 

designed to get leads! The idea of it being sold as a system came 

later when an agent asked Terry if he could sell the system and 

have Terry pay him a commission. That is how the “work from 

home” part of TW3 came to be. 

(Telling the story of how TW3 started has been a huge piece in my 

successful sales. Remember that stories sell! If you can put what 

you are trying to explain in a story you will see greater success. 

Telling the story of TW3 also gets rid of a lot of the misconceptions 

that some may people have because they did not fully understand 

the video content yet.) 
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From a business point of view, TW3 is pretty much a no-brainer. 

Many business people use lead brokers, paying as much as $60 per 

lead. Unfortunately, these lead brokers sell the same leads to 

multiple agents. Thus, the business person will find themselves 

fighting with competitors to close the sale. But when the business 

person uses the TW3 Platform as a tool for their business they save 

money because they create their own leads and they will make more 

money by closing more sales since their leads are theirs alone. No 

one will be competing with them. 

From a work from home prescriptive, TW3 makes it as easy as 

answering a phone, reading a script, and telling someone to watch 

some videos. If you can do these simple things, you can make 

money with TW3. Of course, we do teach you how to scale up your 

business from there if that is what you want, but we start you off at 

the lowest common denominator so you do not have to be very 

technical to be successful. If you have had a chance to go through 
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some of the testimonials, you will know that some of our members 

have grown their business to over $500k per year. But I do want to 

stress that this is not a get rich quick, genie in a bottle opportunity. 

It took some years of work to make that much, but it is possible. 

➢ That all being said, how do you see yourself getting started with 

us? (Some prospects will have a good understanding of the levels 

and pricing, and some will be in left field. But this question lets 

you know what kind of prospect you are working with. A possible 

member or an affiliate) 

➢ Which TW3 opportunity interests you the most? 

➢Did you have a timeframe to when you wanted to start? 
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Let me go over the 2 different ways to onboard with us. 

There is method A and method B 

With method A you start as a sales rep. 

There is no cost to start as a sales rep, but you are at a big 

disadvantage because you will not the have tools, training, and 

coaching of the TW3 platform. But you are able to make some money 

selling the TW3 platform to business people and entrepreneurs. 

Then there is method B where you can become a sales rep AND 

trainer. As a trainer there is a fee to be credentialed with the platform 

which you can finance with no money down, put on your credit or debit 

card, or a combination of either. 

So, let me go over these with you now. This will take a minute or two. 
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When you start as a Sales Rep & Trainer the minimum license fee is 

$997. 

With that you will get the toll-free telephone number. 

You get the ability to talk with live inbound customers 24 hours a day 

reselling the TW3 Platform making $750, $1000, or $1500 

commission per sale. 

Additionally, you will get 

1.) Access to the scripts past, present and future. 

2.) Access to the webinars past, present and future. 

3.) Access to the voice broadcaster (auto dialer). With the voice 

broadcaster you can call up to 300,000 numbers in 1 day or up to 

10,000 numbers in 60 minutes on a live call transfer. VERY POWERFUL 

SALES MARKETING TOOL!! 

Access to our Filtered and Scrubbed Data list - which is a highly 

targeted list of consumer and business leads - 
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Able to setup unlimited landing pages. 

You will have access to the Bulk emailer and SMS texter. 

Mobile website ready just like terrywilson3.com 

The breakdown of the cost is $997, 

$750 would be your commission. 

If you make 1 sale a day over 5 days, you make $2,000+ a week 

If you make 2 sales a day over 5 days, you make over $200K a year. 

We have 2 other packages – The Plus package at $1497, your 

commission would be $1000. And our Elite package at $2997, 

your commission would be $1500. 

You can also onboard as a sales rep affiliate which has no cost. 

When you start as an affiliate you are not going to have access to 

the TW3 platform, so unfortunately this limits the training you 

receive and your tools to market. 
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You will not receive live inbound calls or receive a toll-free number 

and extension. (no call center access) 

The lowered commission would be $100-$300 per sale. Then you 

would make outbound calls. Once you make 3-5 sales as a sale 

rep you can upgrade to a sales rep and trainer and make $750, 

$1000, or $1500 per sale. 

When you are a licensed sales rep and trainer you can use the system 

and have full access to the tools in the system and have resale rights 

to resell the system. When you are a sales rep affiliate you can sell the 

system, but you cannot use the system. 

So those are the 2 basic ways to onboard. 

➢Did you have any questions about the different plans? 

➢ Did you understand everything that I just covered? 

(This is where you need to know about the platform, so you can 

answer questions.) (Go over some information about yourself. (1- 

3 minutes) 
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(You can go to https://laurie.terrywilson3.net/tw3-pricing/ pricing and 
go through any questions) 

(You can Tour the TW3Software & Platform Back Office to give them a 
peek 

into the back office or you can do a zoom.us screen share conference) 

(DO NOT SPEND MORE THAN 5 MINUTES ON AFFILIATE QUESTIONS) 

Details on the Sales Rep & Plus Trainer package. 

It includes the RMP marketing program with advanced training. That 

stands for Referral Marketing Package. This is where we teach you how 

to make money without ever having to sell anything. I am sure you 

remember that from the videos. 

This is the package that most people get started with because it has 

the advanced lead generation techniques most businesses are looking 

for to grow their business. 

https://laurie.terrywilson3.net/tw3-pricing/
https://youtu.be/-n8MD-5rysg
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There is training on the software tools inside our cloud-based system. 

(always stay in control with the caller by asking the most questions) 

Details on the Elite Package 

It comes with: 

• a podcasting tool 

• an auto-scheduling tool 

• direct contracting on your RMP offers (you make twice the money 

than Plus level offers) 

• residual income on all your sales - $50 per month (some 

members make over $10k a month from residuals) 

• Make $18k per sale on the APS package 
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Common questions 

How soon do I get paid? 

You are paid immediately at the point of sale through your own PayPal 

or other merchant processing - we have a company to refer you to for 

credit card processing. Which means you will see your money within 

24 to 48 hours depending on your bank. 

How long does it take before I can start using the call center? 

Most people get set up with their call center extension within a few 

days and start talking with prospects a few days after that. 
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How does the financing work? 

We do not have in house financing with TW3. What we do is 

recommend some partners that can work with different credit 

situations. They will look at your credit score and income. It is a soft 

pull, similar to Credit Karma so it does not really affect your credit. 

They will then send you offers and terms with lenders that can work 

with you. We do not have any control over the lenders since I have no 

idea what your credit looks like. 

Assuming you a have good credit, you can start without any money 

down. Your monthly payments will be about $19 to $29 per month if 

you are starting at the Sales Rep and Trainer level and doing 48 month 

payback. Again, I have to stress that this is dependent on your credit 

and current income. 
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How long does it take to see my first sale? 

The average sale takes a week to close. Most see their first sale with 2 

weeks of getting started, assuming that they are following the system 

Terry teaches. Most can see 2 to 3 sales per week after 60 to 90 days. 

But I cannot guarantee your results as it will depend on the work you 

are willing to put into it. 

Are there any guarantees? 

Yes. Terry does have a 90-day Money Made Guarantee for plus level 

members and above. Go to http://90mmg.tw3training.com for more 

details.

http://90mmg.tw3training.com/
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